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As we approach the close of 2025, the coming
months promise to be a busy time of growth and

opportunity. 

Following the exciting announcement of Orix
Corporation USA’s acquisition of our parent
company, Hilco Global, we’re entering a new

chapter of continued excellence. 

As the industry’s leading full-service asset
valuation, advisory, and sales practice, our

commitment to delivering exceptional results for
our clients remains stronger than ever.

We invite you to connect with us to explore how
our expertise can support your needs.

Chris Hall | Executive Director 

https://www.hilcovs.co.uk/
https://www.linkedin.com/company/hilco-valuation-services-europe/
mailto:chall@hilcoglobaladvisors.co.uk
tel:07795832658


Valuable Asset Realisation: Ravensby Glass Auction
Sale Background
Following a difficult trading period and escalating costs due to increased energy charges and changes to labour
costs, the Directors of Ravensby Glass Company Limited (Ravensby) decided that it was not financially viable to
continue trading. Having observed Hilco conduct similar sales within the industry, Ravensby approached Hilco to
request initial information as to how Hilco could assist. 

We were able to immediately organise for a Director to visit the business premises the following day to discuss the
options available. Ravensby had an opportunity to re-let their site but the proposed tenant would require clear
access within 12 weeks of shutdown and therefore this wasn’t a viable option.

After visiting the site, Hilco produced a sale proposal outlining an international marketing schedule to run
concurrently with trading, due to the short timescale involved.

Hilco’s Involvement
Hilco prepared a detailed marketing campaign to promote the assets globally via their own database and through
various trade journals. Hilco worked closely with the Company Directors to provide a detailed inventory which
would provide potential purchasers with all the information they would require. This was accompanied by videos
of the main pieces of equipment in operation. 

Hilco liaised with the Company to facilitate multiple trade viewings and generated in excess of 200 registered
bidders. This included notable end-user businesses, including a variety of global trade buyers. 

Although the removal schedule proved challenging, with key machinery movers unavailable within the required
timeframe, proactive management ensured that the process remained on track. While this created some
additional considerations for buyers without dedicated engineering teams, the sale ultimately achieved the
expected realisations.

Les Reid, on behalf of Hilco comments, “Given the timescales involved, this was an extremely challenging
assignment, not helped by the unforeseen shortage of machinery removal capability and the continued trading
beyond the initially agreed period. Despite the sale not going as well as had been forecast after the viewing days,
the sale total still aligned with Hilco’s original thoughts and expectations”

“We were impressed from the outset
with the professionalism
demonstrated by the Hilco Executives
involved and their industry knowledge
based on previous similar case
handling. Their follow up in all regards
has been exemplary and would
recommend them to any party
considering a similar requirement. The
timescales originally set were tight
and, all things considered, the
outcome from the aspect of our
involvement with Hilco was deemed
satisfactory.” 
- From Ravensby Glass 
Company Limited

Les Reid
Director

Gary Taylor
Appraiser

Case Study

2

mailto:gtaylor@hilcoglobaladvisors.co.uk
tel:07920164859
mailto:lreid@hilcoglobaladvisors.co.uk
tel:07851261007


Acting on behalf of RSM UK, we supported the Administrators of Thomas Storey Fabrications
Group Limited (In Administration), a heritage British steel fabrication business. 

Our role encompassed accelerated marketing and end-to-end valuation support across three core
asset categories; plant and machinery, intellectual property, and real estate. This shaped a
coordinated sale strategy covering a large quantity of heavy engineering plant and specialist
tooling, the Company’s intellectual property, including the long-established Thomas Storey brand
and associated know-how, and the leasehold interest in the Manchester site.
 
Working closely with RSM, we advised on the asset separation strategy, reviewing a multi-
component pre-pack offer and providing commercial input throughout negotiations to secure a
positive outcome, which resulted in the preservation of over 110 jobs and secured the future of one
of the largest steel fabricators in the country.

“It’s easy to overlook unregistered IP and embedded organisational know-how, particularly in
traditional industrial businesses, but Hilco identified these as key sources of hidden value. By
supporting the Administrators in evidencing and articulating their importance, we ensured these
intangible assets were not lost in the wider deal but played a meaningful role in maximising
creditor returns.”
 – Alexander Muir, Associate Director, Hilco

Rob Hart from RSM comments, “Hilco was engaged to provide valuation and disposal advice for
both physical and intangible asset categories for this historic steel fabrication firm. The team
mobilised quickly and their work was thorough, providing comfort to the proposed Administrators,
Management teams and prospective purchasers in a fast-paced manufacturing environment. Hilco
also supported the accelerated marketing period, leveraging their expansive network of investors
and distressed buyers. It was a pleasure to work with the team at Hilco in what was a difficult deal,
which resulting in the saviour of over 100 local, skilled manufacturing jobs.”

The Joint Administrators, Tom Gardiner and Lee De’ath of Begbies Traynor (Central) LLP were
appointed in March 2025, and Hilco was instructed to oversee the marketing of the business and
assets of Kildy Limited (In Administration).

Kidly Limited was an award-winning, design-led e-commerce business focused on the 0–5
children’s retail market. Founded in 2016 by a former ASOS executive, Kidly aimed to fill a gap in
the market for curated, stylish, and sustainable essentials under one brand, launching initially as an
online platform built on Shopify and later developing its own-label product line under the “Kidly
Label” brand. 

However, despite Kidly’s strong brand identity and growing performance (with revenue reaching
approximately £14 million in FY23), the business remained fundamentally loss-making and was
ultimately unable to raise further funds in late 2023. 

Leveraging our track record in retail, consumer brands, and e-commerce, we developed a
commercially led strategy focused on maximising value for the benefit of Kidly’s creditors. As the
sale process unfolded, we played a central role in keeping multiple parties engaged and
maintaining competitive tension. Despite challenging timing and an unsuccessful pre-pack attempt,
our team was able to stabilise the process and drive it through to completion.

The successful acquirer was Baby Mori Limited, an established player in the premium babywear
market with a complementary customer base and product ethos. The transaction, completed in
April 2025, comprised the sale of the Kidly Label brand, goodwill, Shopify website, customer
database, domain name, fixtures and fittings, and selected stock.

“Ultimately, this case illustrates how an experienced IP and brand sales team can protect and
realise value in distressed processes, particularly when the value lies in customer trust, brand
equity, and digital infrastructure, rather than hard assets.” - Yasmin Saadi, Senior Analyst, Hilco

Securing the Future of an
Award-Winning Children’s
Fashion Brand

Comprehensive Disposal
Strategy for a Leading UK 
Steel Fabricator

Alexander Muir
Associate Director

Yasmin Saadi
Senior Analyst

Explore the Case Study Online Here Learn More About This Project Here 3
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Steel Production
The average electric price faced by UK steelmakers for
2024/25 is £59.48 per MWh compared to the French
price of £47.76/MWh and £52.04/MWh in Germany.
That’s a price gap of up to £7-12/MWh, meaning we pay
£26 million or 14-25% more for our electricity this year
than our European competitors.  The price disparity is
predominantly driven by higher UK wholesale costs and
partly through greater network charges.

Steel production is incredibly electro-intensive, and
power charges are one of the largest barriers to
sustainable steelmaking in the UK. With proposed steel
industry shift to electric arc furnaces, it is expected the
sector’s electricity consumption will roughly double.

With US Tariffs of 25% on UK steel and the proposed
European tariff of 50% on non EU steel, this sector will
certainly have a rough ride ahead.

Figure 1: Electricity prices for steel producers in France,
Germany, and the UK (2024/25)

In my role as Senior Director within Hilco’s Plant &
Machinery division, I’ve found that the value of assets
depends on a complex mix of factors. Each element
plays a part, from utilisation and power consumption to
age, government policy shifts, and evolving
environmental targets. Market dynamics, such as
demand, supply, lead times, and saleability at home
and abroad, also have a significant impact.

Through Hilco’s recent experiences in the Engineering,
Automotive & Steel industry sectors the above factors
play a major role in determining precise valuations for
our clients.

Having managed various large projects for clients on
behalf of Hilco, I have seen the following factors arise.

Automotive
Consolidation of contracts to provide aftermarket spares
to Tier 1 Automotive suppliers of Internal Combustion
Engine vehicle parts meaning a number of plants were
either underutilised or over utilised.

Older production plants which are energy inefficient
were causing higher unit prices for production in a
competitive marketplace.

Food & Beverage
UK factories which heat, chill or freeze as part of their
production processes are seeing steep utility price rises
compared to their European competitors. This was
particularly prevalent in larger food processing factories
recently visited.

Engineering
Larger factories both in the UK and Europe are investing
in automation and robotic handling to limit employee
levels to counter increases in wage levels and employer
national insurance contributions long term.

Raw material costs combined with increased site energy
overheads have resulted in a number of plants either
being left dormant or running at a loss both in this sector
and in the energy from waste and steel sectors.

A number of Chinese assets are now entering the
European marketplace whereby improved quality is
significantly driving down equivalent European prices,
however essential support packages are required due to
the lack of localised maintenance support. 

Current Plant &
Machinery Trends That
Are Driving Value

John Boorman
Senior Director
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Figure 2: Top Five UK Goods Exports to the US
Total Annual Value, 2023

UK Manufacturers are at a disadvantage over goods
supplied from those countries not subject to the same
tariff levels and U.S buyers may prefer tariff free
alternatives.

There is additionally, a supply chain disruption around
uncertainty with how trading partners react and delays
to alternative supplier's or trade routes. Hilco has
witnessed this with manufacturers who have an urgent
requirement for critical machine spares.

The U.S is one of the UKs largest exporters for steel.
With non-competitive energy costs plus the 25% tariff
imposed, this potentially prices some UK producers out
of the market and can cause margin erosion. The UK
already faces high energy costs, rising material costs
and weak domestic demand so this sector is extremely
volatile.

Machine tools, injection moulding and food and
beverage equipment have recently been appraised on
sites that have originated from China. Whilst their
economic lifting policy is currently not as lengthy as their
European versions, the initial outlay savings in capital
expenditure pays dividends in a market with long lead
times and expensive raw material pricing when the
initial machine can be a fraction of the cost.

Energy & Power
Recent appraisals by the P&M team, have included
assets appraised which provide alternative energy
solutions including hydrogen generators, electrolysers,
biomass boilers and energy from waste plants. Each of
these have their complexity around scalability, price
points, feedstock issues, unit prices, plant, farm and land
ownership and the associated running and build costs all
factored into our valuations.

Glass Manufacture
From Hilco’s recent experience in this sector, we have
seen volatility in the prices of key raw materials such as
silica, soda, and lime as well as disruption to timely
deliveries across their supply chains.

This sector is highly energy-intensive, and as such, has
been heavily impacted by the sharp rise in energy costs
in addition to the increase in labour and transportation
costs, which have driven up overall production costs.

Tariffs
Due to the U.S tariffs imposed on certain UK goods, UK
exporters are faced with either absorbing these costs or
passing them on to their customers.

Advising on the Value of Assets in Times of Change
Should you require any valuation assistance for your
machinery and business assets, our team would be
delighted to offer our expertise. Over the years we have
gained extensive experience in delivering valuations that
are not only reliable and concise but also tailored to
meet the specific needs of each client. We understand
that accurate valuations play a vital role in business
planning, financial reporting, insurance, and
transactions, and we pride ourselves on ensuring that
every report we issue is both clear and transparent.

Whether you are seeking clarity on the current value of
your machinery, need support with asset-based lending,
or require valuations for compliance or strategic decision
making, our team is committed to providing a service
that combines technical accuracy with practical insight.

By drawing on both industry knowledge and proven
methodologies, we help you approach business
decisions with greater confidence and clarity.

If you are looking for a valuation partner who
understands the importance of precision, reliability, and
timely delivery, we would be pleased to share our
capabilities and demonstrate how our approach can add
value to your business. Get in touch! 
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Your Route to Maximising IP Value 
Our ExitIP process includes:

Introducing ExitIP
Maximise the Value of
Your IP at Exit

ExitIP    is Hilco’s specialist IP strategy service,
built for companies preparing for exit,
investment, or simply seeking to maximise
value using IP.

Too often, IP is underused, under protected, or
overlooked entirely - despite often being one of
the most valuable assets in a transaction.

ExitIP    helps uncover, strengthen, and
position your IP portfolio to drive stronger
outcomes when it matters most.

IPReveal
A comprehensive portfolio audit and mapping exercise to
uncover and document all intangible assets, including
patents, trademarks, copyright, software, know-how,
trade secrets, data, and brand equity. We validate
ownership, identify key value drivers, and highlight
protection gaps to give you complete visibility and control
of your IP assets.

InnoCapture
A structured process for identifying, documenting, and
protecting innovations across your business. We help
ensure that commercial IP is properly captured, often
revealing Patent Box opportunities that can deliver
significant tax savings and increase company value at
exit.

IP Benchmarking & Risk Assessment 
Competitive IP benchmarking and risk assessment to
understand your position within the wider patent
landscape. We identify overlapping technologies, assess
relative portfolio strength, and highlight potential threats
or opportunities to optimise your IP strategy and mitigate
due diligence risks.

IP Strategy
A tailored plan to align your IP protection and filings with
commercial, tax, and exit objectives. We focus on
strengthening your IP position to enhance cash flow
potential, reduce transaction friction, and build buyer
confidence, ultimately maximising valuation at the point
of exit or investment.

A Word from the Team
“IP is often one of the most valuable, and most overlooked,
assets in a transaction. ExitIP is designed to change that. We
help businesses not only understand what they own, but how
to use it to their advantage at the point it matters most.” 
- Jack Hopwood, Associate Director 

“We’re incredibly excited to launch ExitIP! It’s a natural
extension of the work we’ve been doing for years, and a
powerful tool for both our clients and our business. This
service brings sharper focus, deeper insight, and real
commercial impact to a space that’s constantly becoming
more business critical.” 
- Steve Kerr, Senior Director

Case Study: Turning Innovation into Tax Savings
A UK healthtech start-up was generating strong revenues
from its proprietary diagnostic platform but hadn’t protected
any of its technology. After reviewing its R&D efforts, the
team identified several patentable innovations linked directly
to its main product.

By formalising one of these inventions and submitting a
targeted patent application, the business became eligible for
the Patent Box regime within 18 months.

The Result: A six-figure Corporation Tax saving in the first
year alone and a stronger IP moat to leverage in a planned
funding round.

Get In Touch With Our Expert Team

Jack Hopwood
Associate Director

Steve Kerr
Senior Director

™

™

™

™

™
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Having now started, Sean has been surprised over
how varied the role is, not just within the real estate
team but, across the whole business.

Already experiencing site visits, Sean has been able to
apply his degree knowledge, guided by MRICS
surveyors who taught him the fundamentals and
application of valuation methodologies, inspections,
and report writing. Looking ahead, Sean is eager to
learn as much as possible about the profession and
the business, gaining as much experience as he can
from each job alongside interactions with colleagues
and stakeholders.

Fun Fact! Outside of surveying, Sean is an avid drum
player, having played for the past 10 years!

Commenting on this appointment, Craig Watson,
Senior Director, said; 
“We’re really pleased to welcome new talent into the
team as we continue to grow our presence in Leeds.
It’s an exciting time for the business, and investing in
the next generation of surveyors is a key part of our
long-term strategy. Sean brings great energy and
potential; we’re looking forward to seeing his
development as part of a thriving and ambitious
regional team.”

Expanding Our Northern Real Estate Team, 
Meet Sean Flynn!

We’re excited to share that our Real Estate presence
in the North is growing! As part of our continued
expansion, we’re proud to welcome Sean Flynn,
Graduate Surveyor. This strategic move reflects our
ongoing commitment to delivering exceptional
service to our clients and fostering greater
collaboration across the region.

Prior to joining Hilco, Sean worked within residential
lettings and property management for almost 8 years,
both in Lincolnshire and for the last four years with a
firm based around Yorkshire. Following the completion
of his Real Estate and Property Management degree
from Leeds Beckett University, he came to the decision
that surveying was the best career choice to match
his skillset.

The role at Hilco specifically interested him, as he felt
it was a great chance to work in an environment that
has the capacity to assist on a variety of jobs across
various property sectors, which in turn would afford
the best opportunity to obtain industry perspective as
a whole. Sean has expressed excitement towards
learning more about the business in relation to  
corporate recovery, as it is not necessarily something
he has dealt with before. 

We believe that a teams strength lies in its diversity
and shared passion and it’s clear that our newest
team member reflects these values.

As part of the ongoing growth of both our Northern
Real Estate team and the wider Hilco business, we’re
delighted to welcome Sean Flynn to our Leeds office.
His arrival marks a key step in strengthening our
presence in the North and reinforces our commitment
to delivering exceptional service across the region.

Sean Flynn
Graduate Surveyor

Welcome to the team, Sean!

Active Sale Projects Sean Is Assisting On

Mixed-Use Property Investment Opportunity
Birstall, West Yorkshire
→ Learn More

Mixed-Use Property Providing a Mix of 
Office and Industrial Space
Newcastle-Under-Lyme
→ Learn More
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We were proud to represent our organisation at two key industry events this month,
highlighting our continued engagement with the UK’s network infrastructure and
higher education communities.

At NetUK2, hosted by NetUK, the UK’s newest network infrastructure community,
Linda Shannon took centre stage as both an exhibitor and contributor to the thought
leadership programme. Showcasing our capabilities and learning from the broader
community, Linda delivered a lightning talk, sharing insights with peers across the
sector.

Linda, along with Colin Drummond, exhibited at Networkshop the flagship annual
event run by JISC, held this year at Nottingham Trent University. Networkshop
brought together technical leaders and decision-makers from across the UK’s higher
education sector, giving us a valuable opportunity to connect with both current
clients and prospective university partners. These conversations underscored our
strong position in the education space and our commitment to delivering high-
performance, resilient network solutions tailored to the sector’s evolving needs.

Our presence at these events reinforces our role as a trusted partner in the UK’s
digital infrastructure landscape.

Showcasing Our IPv4 Expertise 
at NetUK2 and Networkshop

Linda Shannon
Director

Colin Drummond
Account Executive
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Our Charity Journey Achieving Greater Impact
Spotlight on Our Charity Partner, Lupus UK
Our commitment to Lupus UK, the only national UK charity dedicated
to helping individuals living with Lupus, continues to be at the forefront
of our humanitarian efforts. 

During April, our teams embraced a company-wide step challenge in
support of Lupus UK. With offices and individuals going head-to-head
in friendly competition, we collectively clocked an incredible 6,541,062
steps over four weeks, raising over £400 in the process. The challenge
sparked a fantastic spirit of competitiveness, wellbeing, and purpose
across our teams, proving that every step, literally, can help make a
difference. A huge thank you goes to everyone who took part and
helped to make every step count!

Our Summer Party featured a London City street hunt and spirited
charity raffle, where we collectively raised over £500 for Lupus UK. This
was a great example of the power of coming together for a worthy
cause. 

Shortly after, at our Midlands Golf Day, held at the prestigious
Welcombe Spa & Golf Club, we raised over £500 in support of Lupus
UK. While blending professional networking with a shared love of golf,
PGA Professional Ady Wheatcroft’s presence added a special touch to
the day’s success. 

Charitable Engagements
Our giving extends far beyond Lupus UK, reflecting a broad
commitment to social impact across communities and causes. 

We proudly supported the Teenage Cancer Trust’s 2025 concert series
at the Royal Albert Hall, attending a memorable week of music,
fundraising and raising awareness of young people facing cancer. The
event reminded us of the transformative power of combining art,
empathy, and action. 

Our participation in the 24th Aspire Sports Quiz Dinner at Lord’s
Cricket Ground was both inspiring and impactful. With 360 guests
gathering for an evening of quizzing fun, presentation, and hospitality,
all hosted by the Aspire President, John Inverdale, the event raised just
over £140,000 to support people living with spinal cord injuries in their
journey toward independence.

We were delighted to sponsor a hole at the One in a Million Golf Day
2025, held at Shipley Golf Club in Yorkshire. This event brought
together local businesses and supporters to raise funds for OIAM’s
youth and community programmes, providing vital opportunities and
mentorship for young people in the region.

Looking Forward
Thanks to everyone who has played a role: the golfers, raffle
participants, attendees, hosts, and each member of our team whose
energy and generosity power these efforts.

As we move ahead, we’re excited to explore opportunities that further
support Lupus UK and the other charitable causes. Whether through
events, network partnerships, or creative fundraising, we remain
committed to driving positive impact together.
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Two of our Managing Directors recently took part in prominent industry panels, sharing valuable insights
with international audiences. 

At SFNet’s International Lending conference, John Boxall joined the panel on ‘Inventory Lending to a Cross-
Border Business’, where he discussed in-transit inventory, valuation practices, monitoring, and key legal
considerations in today’s dynamic lending environment. Meanwhile, at the IFT West & Wales Conference in
Birmingham, Mark Llewellyn contributed to the ‘Accessing Finance’ discussion, offering perspectives from our
multi-asset advisory service. The panel explored current market trends, shifting demand for valuation services,
and the evolution of the ABL industry.

Luke Probyn Begins 
His Secondment in our
Leeds Office

Managing Directors Share Expertise
at Leading Industry Conferences

Luke Probyn
Appraiser

We are pleased to announce that Luke, one of our
London-based MBA appraisers, has joined our
Leeds office on secondment this August. This
opportunity reflects our continued commitment to
developing talent and strengthening
collaboration across our regional teams.

During his time in Leeds, Luke will gain valuable
experience working closely with colleagues on a
diverse range of appraisal projects. The
secondment will expose him to a different client
base, including regional insolvency practitioners
and lenders.

By providing the chance to work alongside senior
appraisers, Luke will further hone his technical and
client management skills. This experience is
designed to enrich his professional growth while
enhancing the service we deliver to clients across
the North.

Luke is actively involved in auctions and private
treaty sales across the North East, where he has
built strong working relationships. He will continue
to expand his involvement with regional
transactions while supporting our Leeds team.

“This move is an
exciting step in Luke’s

career and a great
example of our
commitment to

developing well-
rounded appraisers

with strong regional
insight.

We are confident he will
add real value to our

Leeds office while
gaining experience that

will benefit our clients
nationally.”

 
- Jason Hall,

Executive Director

Steve Kerr Shares IP Insights
at Key Industry Events

Steve Kerr, Senior Director, recently shared his expertise on the
value and challenges of intellectual property at two standout
industry events. 

Earlier this month, at our Birmingham breakfast seminar co-
organised with Managing Director Ian Bacon, Steve delivered an
insightful presentation on Understanding Intellectual Property –
A Guide for UK Restructuring Professionals. The session sparked
discussion and gave attendees practical guidance on IP in
restructuring, alongside valuable networking.

More recently, at the R3 Eastern Forum 2025 in Norwich, Steve
led the session Hidden Value: Unlocking Intellectual Property’s
Potential, exploring how IP can be a crucial but often overlooked
asset in times of financial distress. He was joined at the forum by
Roland Cramp, Managing Director, reinforcing our team’s
commitment to supporting the profession. 10
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Welcome to Our Company News Section! 

SFNet International
Lending Conference 2025

We were thrilled to once again co-host with
BREAL Group the opening drinks reception for
Secured Finance Network's International
Lending Conference. 

It was a lovely evening with an impressive
turnout, facilitating a fantastic opportunity to
connect with conference delegates, clients, and
friends from around the globe.

We would like to thank Vinoteca for once again
providing us with a fabulous venue.

The Genesis Scottish Open 2025

Lexus Ilkley Tennis Trophy

Leeds Client Networking Event

A great day of sport, networking, and hospitality was had at the
stunning Lexus Ilkley Tennis Trophy.

A huge thank you to our friends and guests who joined us, it was a
pleasure to connect in such a relaxed and unique setting. Events like
this remind us that great business relationships are built not just in
boardrooms, but through shared experiences.

We were delighted to host a successful networking event in Leeds
at Headrow House. It was a great opportunity to catch up, share
insights, and strengthen relationships across the industry.

The weather was definitely on our side, as we enjoyed drinks and
canapés on the roof garden in the sunshine. 

We would like to express our appreciation towards our friends and
clients, who were in attendance, and to Headrow House for their
fantastic hospitality. We look forward to the next one!

We had a fantastic time once again hosting a number of valued
clients in at the Genesis Scottish Open, held at the stunning
Renaissance Club in North Berwick. 

Against the backdrop of world-class golf and exceptional Scottish
hospitality, it was a great opportunity to connect, unwind, and
strengthen relationships.
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 5-A-Side Champions!
Congratulations to our team who were victorious at
the Pantera Charity 5-a-side Football Tournament in
Leeds! 

After an unbeaten run through the group stages and
a hard-fought final against Schofield Sweeney
Solicitors, we came away with a 2-0 win!
 
A huge thank you to the organisers for putting on
another fantastic event! Thanks to everyone’s
support, around £5,000 was raised for two incredible
causes, Saint Michael's Hospice and the Rob Burrow
Centre.
 
A brilliant day of football, teamwork, and fundraising! 

Bringing People Together at Our First Brighton Bowls Event
We were thrilled to host our very first bowls event in
Brighton, at the Saltdean Bowls Club, and what a
fantastic day it turned out to be! 

The sun was shining, the competition was friendly, and it
was brilliant to see so many friends and colleagues come
together outside of the usual work setting.
Congratulations to our winners Adam Couzens, Josh
Curryer and Myles Hall!
 
Events like this are a great way to connect, share ideas,
and build relationships in a relaxed atmosphere. 
 
Thank you to everyone who joined us, we can’t wait for
the next one!

Attending TMA NOW Back From Summer Party
We were delighted to attend the TMA UK NOW Back
from Summer Party at Bubba Oasis.
 
It was a fantastic evening, bringing together over 100
delegates from across the UK restructuring sector.
 
A big thank you to the organisers and to everyone who
joined, it was a brilliant opportunity to connect, share
ideas, and celebrate the strength of our community.

Kicking Off the Ryder Cup in Style at The Box in Leeds
It was fantastic to host clients at The Box in Leeds for the
opening day of the Ryder Cup.

More than 60 guests joined us to watch the action unfold,
while also taking part in some friendly shuffleboard
competition over food and drinks. It was a fantastic way
to bring people together and mark the start of an exciting
sporting weekend. 
 
Thank you to everyone who attended and made the
event a success!
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